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Advisors Forecast Significant Growth in Underutilized Alternative Products

January 7, 2025 Needham, MA — Financial advisors plan to make significant shifts in alternative product usage
over the next two years. Based on findings from FUSE Research Network’s Advisor Trend Monitor Series
Report — Alternative Products: The Advisor View, three of the four categories currently being used by the
smallest percentage of our survey base will see an increase of 15% or more in the next two years:
cryptocurrency/digital assets, interval and tender-offer funds, and hedge funds. Conversely, the percentage of
advisors using publicly traded REITs, which is currently the most widely used, is expected to drop by 25%.
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“Advisors are aggressively planning to increase their use of alternatives, especially in the illiquid and semi-
liquid space. This will take time as underlying issues will complicate its implementation,” said Mike Evans,
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Director of BenchMark Research at FUSE Research. “Liquidity concerns, limited accessibility beyond wirehouse
advisors and advisors with large books of business, client suitability as well as operational and compliance
challenges will all hinder the speed of adoption across the broader retail investor market.”

The Advisor Trend Monitor Report — Alternative Products: The Advisor View also explores advisors’ rationale
for using alternatives within client portfolios, alternative platform usage by advisors, and advisor views of
educational materials available from investment managers, among other topics. Overall data survey findings
are presented by various advisor demographics. The research is based on a survey of financial advisors across
all channels.

The FUSE Advisor Trend Monitor is a survey-based report series that provides timely insight into advisor views
on a range of issues central to asset managers’ decisions about resource allocation.

For details about obtaining a copy of Advisor Trend Monitor — Alternative Products: The Advisor View, please
email Deb Wetherbee at dwetherbee @fuse-research.com or call (617) 413-1960.

About FUSE Research Network LLC

FUSE was launched in 2008 to deliver tactical decision support that improves the effectiveness of the sales,
national accounts, marketing, and product functions at investment management firms. To deliver on its
unique value proposition, FUSE has built a decision support team that is unparalleled in its ability to deliver
practical and actionable guidance in response to client challenges. By carefully cultivating a network of
industry contacts from all facets of the business, FUSE is able to deliver solutions that go well beyond
traditional business intelligence offerings.
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