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Marketing/Prospecting and Customization Top Advisors’ Future Needs  
 

January 30, 2023, Needham, MA –Advisor feedback is a key input for sales management to improve 
wholesaler team effectiveness and deepen relationships with advisors. Having this insight is a 
competitive advantage in today’s challenging environment. Two areas, Marketing/prospecting (6.4) 
and Customization (6.0), ranked as advisors’ greatest needs over the next two years, according to the 
latest findings from FUSE Research Network’s Advisor Trend Monitor Series Report – Wholesalers: 
The Advisor View, published in conjunction with WealthManagement.com.   
 

Advisor Top Needs over the Next Two Years 

 
Note: Scale of 1 to 10, with 10 being “Greatest Need” 
Source: FUSE Research Network, WealthManagement.com 
  

Portfolio construction, tax planning and alternative investments followed closely behind with 
rankings from 5.7 to 5.9. “Help with client prospecting will always be a sought-after wholesaler 

mailto:jlinnehan@fuse-research.com


 

 

 

 

support service among advisors,” said Mike Evans, Director of BenchMark Research at FUSE Research. 
“Additionally, these results underscore the increasing advisor demand for customization. Portfolio 
construction is also a notable need, and asset managers that become more efficient or can better 
scale this service may be able to fill a void in the market.” 
 
The Advisor Trend Monitor Report – Wholesalers: The Advisor View examines a number of issues 
including areas of improvement for wholesalers, factors driving new relationships, and the value and 
impact of wholesaler services. The research, done in partnership with WealthManagement.com, is 
based on a survey of more than 500 financial advisors across all channels. Overall data survey findings 
are presented by various advisor demographics.  
 
The FUSE Advisor Trend Monitor is a survey-based report series that provides timely insight into 
advisor views on a range of issues central to asset managers’ decisions about resource allocation.  
 

For details about obtaining a copy of Advisor Trend Monitor – Wholesalers: The Advisor View, please 
email Jason Heinhorst at jheinhorst@fuse-research.com or call (720) 221-5223. 
 

About FUSE Research Network LLC 
 

FUSE was launched in 2008 with the view that research and consulting support for asset managers 
has failed to evolve with the changing needs of the client. The future competitive environment will 
demand that clients make important business decisions within shorter and shorter timeframes.  
 

To support clients in this setting, FUSE provides a dynamic research platform that covers our clients’ 
current and future decision areas (strategic and tactical). Our goal is to become an invaluable 
business partner through the delivery of highly informed and forward-looking recommendations that 
are among the critical inputs our clients need to optimize results. 
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